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About
[.ahore

Lahore, widely considered the
country's cultural capital, 1s popular
[or il's arrav ol lourisl aclivilies.
From seeing priceless arlilfacls Lo
historical sites to shopping places to
a variely ol reslaurants, the oplions

are endless. The cily nol only
mediales wilh ils historical rich pasl

bul also wilh Lhe conlemporary
technological advancement.,

Dolled with more than 60,000 restaurants, Punjab is known flor ils
love for food. Lahore alone has more than 6,000 hotels and
restaurants, according lo data provided by Habibullah Khan, a
member of the Lahore Reslaurants Associalion.

He pointed oul that the reslaurant industry provides business Lo
more than 40 other seclors, including packaging, delivery,
agriculture, poultry, and dairy.
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[.ahore has developed a loLin the last [ew vears, specially keeping the
infra-structure of the city in mind. The road network has developed
and new services like Melro bus service on [erozapur road and Lhe
new addition ol Orange line metro Lrain has been a remarkable
addition. A lot of new grand shopping malls have been built and some
are still under construction. Malls buill on the mternalional desiegn
standars have changed Lhe shopping experience lor the residents of
the city and this retail sector is further showing more growth,

Muhammad Mahmood Alam Road . or more
popularly known as M. M. Alam Road, is a major roac
in Lahore, Punjab, Pakistan named in honour of the
Pakistan Air Force flving ace, Air Commodore
Muhammad Mahmood Alam. The road extends [rom
Gulberg Main Markel Lo Firdous Market in Gulberg,
and runs parallel to Gulberz Boulevard thus
providing an alternale route. The road hosts a variely
ol [lamboyanl restaurants, lashion bouliques,
shopping malls, beauty saloons and décor stores

Acres ol beautifully landscaped luxury home development, a prestigious goll and country
club, as well as a high end commercial center. Probably the most beautiful RESIDENTIAL
CONFERENCE venue in Pakistan, [or nature loving corporales.Buill on over 100 acres ol
lush green and serene localion on the oulskirls ol Lahore, ideal [or Conlerences, Away
davs, Cricket tournaments, Group lunches, Pool side dinners, Seminars, Sales trainings,
Team and Capacily Bullding., LCounlry Club i1s [avourile venue ol many mullinationals,
pharmaceulicals and NGO's Seeing 1s believing so come visil us and vou be amazed. Similar
clubs can be found at diferent locations in the city making it another attraction for citizens.

l.ahore accomodates a lot of software houses. I'T
induslry in Lahore has [lourished in the pasl years .
and 15 growing., IL houses big names such as NelSol ¢

Technologies, Arbisoft, Techlogix and Arfa software
Llechniology park. Also a lol ol other sollware houses
operale on small scale all over Lhe cily. The growlh in
the feild of I'I'and technology in Lahore has remained -
remarkable over Lthe vears and 1s [urther growing, S——_




Bahria Town

Lahore

It is a flagship zated commumity in Lahore. The community is home to the Grand Jamia
Mosque, Lahore which is the seventh largest mosque in the world with a total capacity of
70,000 people. Alter success al national level, Bahria has been leatured by mternational
magazines and news agencles, relerred Lo as the prosperous lace ol Pakistan, Newsweek
calls iLas Pakistan's "Galeway Lo Paradise’. On Oclober 6, 2o, Los Angeles Times relereed

Bahria as "functioning state within a non-functioning one”. After further development,

Main boulevard of Bahria would be a major spot in future for commercial activitics.
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A PROJECT BY
ALIF HOLDINGS

esecunty and Maintenance

Providing you with the peace of mind that you deserve by providing maintenance and securty to your

property through on-site staff

e Access Control

Taking the concept of securnty even further ,we ensure access Is limited to the residential floors , to those to

whom you give it to by making use of smart RFID technology both for the lift and for the stairs.

/2

Apartments
e Sart Apartments
Fully automated apartments with voice command operated lights, television,fans 08
e Rooftop Garden FIOOTIS

Letling you take in breathtaking views while enjoying a cup of coffee with your loved ones.

e CCTV Coverage 28

Centrally monitored comidors and parking areaq Shops




MAIN BOULEVARD PLAN

- Summit G Bank

Hmm stylo

PUNJAE MEDICAL STORE




PAYMENT PLAN

SHOP 01 SHOP 15
B A S E M E N T F LO O R FJ L A N Shop Price=Rs 2,146,500/- Shop Price=Rs 2,038,500/-
Down Payment (35%) =Rs 751, 275/- Down Pavmentl (35%) =Rs 751,275/-
20 Installments, per month= Rs 35,000/- 20 Installments, per month= Rs 35,000/-
Alter g month= Rs 300,000/- Alter o month= Rs 300 000/-
On possession= Rs 395,225/- SHOP 11 On possession= Rs 325,025/-
shop Price=Rs 2,254 500/-
. £ 2e’ # Down Paymenl (35%) =Rs 789 075/-
i | - | SHOP DE, '33, ﬂﬁ, ﬂﬁ, ﬂ?, 08 20 Installments, per month= Rs 35,000/- SHOP 16
- - - - lII-I.I e o 140 1. Each Shop Price=Rs 2,133, 000/- Aller g m““F': Rs 300,000/ Shop Price=Rs 2,025,000/-
svor aor- — soe. N | gy sors sor- — soe. Down Payment (35%) =Rs 746,550/- X DORBESEREC, M 4S0ASY Down Payment (35%) =Rs 708,750/-
Al B850 e P et e R s deatl BLAR e s w2zt e e e 20 Installmenls, per month= Rs 35,000/- 20 Installments, per month= Rs 35,000/-
Aller g month= Rs 300, 000/- SHOP 12 Aller g month= Rs 300 000/-
| - On possession= Rs 386 450/- On possession= Rs 316,250/-
. | | . STAIR HALL ' . ' . ' . —— shop Price=Rs 2,767 ,500/-
b'-0* WIDE LOBEY &'-0* WIDE LOBEY Down Payment (35%) =Rs 968 625/-
SHOP 04 20 Installments, per month= Rs 35,000/- SHOP 17/
151 T ] 1] | 1] 1A ] 151 T ] Shop Price=Rs 2,821,500/- Aller g "’-lﬂﬂlm= Rs 300,000/ Shop Price=Rs 2,173,500-
3 —_ e ,_ | Down Paymenl (35%) ~Rs 987 ,525- Lin possession= Rs 798,875/- Down Paymenl (15%) ~Rs 760,725
ER. 1 g E e e 20 Inslallments, per month= Rs 35 000/- 20 Installments, per month= Rs 35 000/-
gt prineliy _ -Eﬂpﬁli 5 i A 166k ar LTS Aller g month= Rs 300,000/- Aller g month= Rs 300,000/-
% ‘E % On possession= Rs 833 975/- SHOP 13 On possession= Rs 412 275-
% | & shop Price=Rs 2,997 000/-
SHICH"- 1.4 SHEP-12 =
2 B e a W £ it i Down Paymenl (35%) =Rs 1,048 950/-
UG W. TANK _;'TD::"IZ‘{ .  SHOP-bs II.-5H|:-|= = : Lﬁ-l;‘{i?t: P SHOP 09 20 Inslallments, per monlh= Rs 35,000/- SHOP 18
S | | Sl G s amral i 2s Shop Price=Rs 2,484 ,000/- After g month= Rs 300,000/- Shop Price=Rs 2,254,500/-
'l ] ' 130w P‘.:I}'ITIEI'IL {35%} -Rs EE"E,#W- On [.II:J-EEI:Htii'[JI]— Rs g‘lﬂ.ﬂ'ﬁﬂf- Down I“H}?ITLEI'II. {'ﬁ%} -Rg ?EE',U'TE-
20 Installments, per month= Rs 35 000/- 20 Installments, per month= Rs 35, 000/-
Aller g month= Rs 300, 000/- Aller g month= Rs 300 000/-
EETEEE?T s TP (On possession= Rs 614 ,600/- SHOP 14 On possession= Rs 465, 425/-

Shop Price=Rs 1,903 500/-
Down Paymenl (35%) =Rs 666,225-

SHOP 10 20 Installments, per month= Rs 35 000/- SHOP 19
Ehﬂp Ijﬁ{?E_H.E 2'1?3'5[.[”_ MLI.T () II'.I.'[II]l-I'I— H‘E EDD,'DDD.F- E']-I'I.IIII'.I- pI"iEE _Hﬂ- 2,‘43‘41%-
Down Payment (35%) =Rs 760,725/- LUn possession= Rs 237,279/ Down Payment (35%) =Rs 869,400-
20 Installments, per month= Rs 35 000/- 20 Installments, per month= Rs 35 000/-
Aller g month= Rs 300, 000/- Aller g monlh= Rs 300,000/-

On possession= Rs 412 T75/- On possession= Rs 614 600/-



GROUND FLOOR PLAN PAYMENT PLAN

SHOP 01-04 SHOP 06

Each Shop Price=Rs 8,944,875/ Shop Price=Rs 9,135,000/-
Down Payment (35%) =Rs 3,130,706/- Down Pavment (35%) =Rs 3,197,250/-
7 Quarterly installments= Rs 830,596/- 7 Quarterly installments= Rs 848,250/-
A e R i i e R b ' s i wilkiin [ ke S
e [ e SHOP 05 SHOP 07-08
o Shop Price=Rs 3,794,175 Each Shop Price=Rs 8,392,500/
_ Down Payment (35%) =Rs 1,327,961/- Down Payment (35%) =Rs 2,937,375/-
L Bl i im B IVI | [ = — Wil mataE W . _ 7 Quarterly installments= Rs 352,316/- 7 Quarterly installments= Rs 779,304/-
- || | . |} | | || =
GROUND FLOOR PROPOSAL PLAMN S HO P 09

SLALLE M.T.5

Shop Price=Rs 7,582,500/-
Down Payvment (35%) =Rs 2,653,875/-
7 Quarterly installments= Rs 704,089/-
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1I'YPE-A & H

1—

APARTMENT

Gross Area — 444 SQFT

"LIM

o
@

1C APARTHEHT-IJ
L'-¥" X 26'-6°

PAYMENT PLAN

Total Price 5,200,000 /-
65%Down Payment 3,380,000/~
5 quarterly instalments 364,000 /-

N
= SIZE
BALCONY ! APARTMENT- 14'-1/2” X 26’-6"

4 A BATH- 7-3"X 4'-6"




TYPE-B,C,D,EE,G

BATH
6'-7" X L'-6"

APARTMENT

(Gross Area — 411 SQFT

lT '
‘j; -

I
- "
gy

STUDIO APARTMENT-9 |
IL°=-7Y2" x 21°-1%" '

PAYMENT PLAN

Total Pricc  5,200,000/-

65%Down Payment  3,380,000/-
5 quarterly instalments 364,000/-

SIZE,

APARTMENT= 14"-7 1/2” X 21'-1/27
BATH= 6'-7" X 4'-6"

BALCONY




o

TYPE-] & K

APARTMEN'T PAYMEN'T PLAN :
Gross Area = 405 SOFT Total Price= 4,800,000/-
65% Down Payment- 3,120,000/- , SIZ E
5 quarterly instalments— 336,000/- ' ﬂ APARTMENT= 21'-8” X 11'-7 1/2"

Y N BATH= 4-6" X11'-7/2"




TYPE_I @ L PAYMENT PLAN

Tolal Price= 4,800,000/-

APARTMENT 65%Down Paymenl= 3,120,000/~
Gross Arca — 390 SQFT squarterly instalments 336,000/- \
, SIZE.
L “H APARTMENT- 21'-8” X 117 1/2”
N N BATH- 1-3"X5-0"
y, y,




Another view of the living area and kilchen can be seen | The classical style bedroom can be seen wilh classical paneling on the walls and a [ealure
wall Lo increase Lhe ambience of space.
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The classical slyle living area along with melal screen and luxury [urniture adds up Lo the aesthelics ol space.
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Anolher view ol the living area and bedroom can be seen
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